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Overview of results

Structura today announced its investor report for the first quarter ended March 31, 2026

Executive Summary

Q1 2026 marked a foundational quarter for Structdra, defined by strategic expansion, institutional engagement, and
the continued development of its global project pipeline.

During this period, Structtra advanced multiple high-level discussions with embassies, government representatives,
and private developers, reinforcing its positioning as a firm capable of contributing to large-scale, long-term
de%/elolpment initiatives. These engagements have supported the structuring of several strategic partnerships currently
in finalization.

In parallel, the firm continued to expand its international footprint, with exploratory and operational developments
extending into Asia, while actively preparing the deployment of its flagship agro-institutional model, The Living Field,
across both Africa and the Caribbean. Structtra also initiated discussions within the hospitality and development
sectors in the Dominican Republic, while establishing early-stage connections in Jamaica as part of its broader regional
expansion strategy.

Across North America, the firm completed three interior architectural studies within the hospitality and wellness
sectors, further strengthening its design and development capabilities. Q1 2026 was primarily focused on structuring,
positioning, and pipeline development, laying the groundwork for operational deployment in subsequent quarters.
Structra enters Q2 with a clear objective: transition from strategic alignment to execution, beginning with the
activation of its initial development initiatives.

The firm remains committed to building systems that transform underutilized environments into sustainable, income-
generating assets, with a long-term vision centered on economic development, infrastructure, and global collaboration.

Operational Highlights

During Q1 2026, Structudra continued to advance its positioning as a development and spatial strategy platform,
with a focus on hospitality, mixed-use, and institutional environments across both local and international
markets. The quarter was defined by a transition from exploratory engagement to structured alignment, with
increased emphasis on execution readiness and pipeline conversion. Structlra initiated and advanced
discussions with government stakeholders across multiple regions, including the Caribbean and West Africa,
reinforcing its involvement in early-stage development conversations aligned with national priorities. In
parallel, the firm secured participation in an upcoming international investment forum, further positioning
itself within institutional and cross-border development ecosystems. These engagements supported the



continued structuring of development initiatives in tourism-driven and emerging markets, with a focus on
scalability and long-term impact.

On the operational front, Structlra established a collaborative framework with an execution-focused partner,
enabling the development of shared infrastructure and ongoing legal structuring. A flexible, project-based
collaboration model was introduced, allowing for pilot engagements and quasi-joint venture structures while
maintaining strategic control over project origination and direction. Internal systems, including shared
documentation environments and coordination frameworks, were also implemented to support multi-party
collaboration and streamline execution processes. The firm continued to expand its project pipeline through
direct market engagement and on-site interactions, advancing early-stage opportunities across hospitality,
retail, and service-oriented environments. High-level access to operational stakeholders was secured through
in-person walkthroughs and exploratory meetings, providing deeper insight into both spatial and business
dynamics. These engagements were followed by the development of targeted spatial studies and concept
frameworks, aimed at transitioning initial discussions into potential pilot projects.

In parallel, Structura began formalizing its brand positioning and visibility infrastructure through the
development of digital platforms and centralized communication channels. The firm refined its core
positioning around development and spatial strategy, emphasizing performance, circulation, and experiential
value as key drivers of its approach, beyond traditional design considerations. Initial coommunication
frameworks were also established to support institutional outreach and partner engagement.

From an organizational standpoint, Q1 marked a clear prioritization of StructUra as the primary operating
vehicle for near-term execution and revenue generation. The firm shifted its focus toward high-probability,
locally executable opportunities to establish early traction and build initial case studies, while maintaining its
broader vision of a multi-entity structure. This approach reflects a disciplined sequencing strategy, balancing
long-term ambition with immediate operational focus. Overall, Q1 2026 represented a transition toward
structured positioning and operational alignment. Structlra is now focused on converting its active pipeline
into initial pilot projects, while continuing to strengthen its institutional relationships and execution capacity in
preparation for the next phase of deployment.

Key Performance Metrics

As Structlra remains in its foundational phase, key performance indicators for Q1 2026 are focused on
measurable progress across pipeline development, strategic reach, and portfolio expansion. During the
quarter, the firm expanded its global engagement footprint, with active discussions and exploratory
development conversations spanning over 15 countries. This reflects Structdra’s growing international presence
and its ability to position itself within diverse development ecosystems.

From a portfolio perspective, Structlra increased the estimated value of its design and conceptual
development work by approximately $200,000, driven by the completion of multiple interior architectural
studies and ongoing project development initiatives across North America.

The firm also continued to strengthen its project pipeline, including high-value residential development
discussions in the Dominican Republic, with projected unit values ranging between $1.2M and $3M. These
opportunities represent early indicators of StructuUra’s alignment with premium market segments and
revenue-generating development pathways.

In parallel, Structdra advanced its land and territorial strategy, identifying approximately 150 hectares of land
across the Caribbean region, while defining an initial 1,000-acre pilot phase for its flagship agro-institutional
initiative, The Living Field. Collectively, these indicators demonstrate Structlra’s progression toward execution
reaclzliness, with measurable traction across global engagement, asset positioning, and development pipeline
scale.



Market Context

The current global landscape presents a compelling opportunity for structured development across both
emerging and established markets, driven by increasing demand for infrastructure, evolving urban
environments, and a growing emphasis on sustainable and strategic land use.

Structlra’s positioning reflects a dual-market approach, operating across high-growth emerging regions while
simultaneously expanding into established international markets. Through its ongoing collaboration with an
execution-focused partner, the firm is actively entering Asian markets as a premium spatial advisory and
international development platform. This expansion targets mixed-use, commercial, institutional, and
residential environments, with a focus on high-value, design-driven development and cross-border project
integration.

In parallel, emerging regions such as Haiti and the broader Caribbean continue to present significant
untapped potential. These markets are characterized by underutilized land, increasing demand for
infrastructure, and growing interest from both local and international stakeholders. In Haiti specifically, the
agricultural sector remains underdeveloped relative to its natural potential, while the country continues to rely
heavily on imported food products. This imbalance presents a clear opportunity for localized production
systems capable of generating economic value, employment, and long-term resilience.

Across the Caribbean, including markets such as the Dominican Republic and Jamaica, demand for hospitality,
residential, and mixed-use developments continues to expand, supported by tourism growth, diaspora
investment, and urbanization trends. These dynamics create favorable conditions for structured development
initiatives aligned with both lifestyle and infrastructure demand.

At the same time, global investment trends increasingly favor projects that combine land utilization,
production capacity, and long-term sustainability. Food security, supply chain resilience, and resource
optimization have become central considerations for both institutional and private capital, further reinforcing
the relevance of integrated development models.

Additionally, diaspora communities continue to represent a significant yet underutilized source of capital.
While the intention to invest in home countries remains strong, the lack of structured, transparent, and
scalable investment platforms has historically limited participation. This gap creates an opportunity for firms
capable of bridging global capital with local execution.

Structlra operates at the intersection of these dynamics, positioning itself as a development and spatial
strategy platform capable of identifying, structuring, and executing opportunities across diverse markets. Its
approach emphasizes the transformation of underutilized environments into productive, income-generating
assets, while maintaining flexibility across geographies and sectors.

Within this framework, the Caribbean represents a key strategic vertical, while Asia and other international
markets support the firm'’s broader objective of establishing a globally integrated development platform.

Global Investment Model

Structlra operates under a multi-layered investment model designed to accommodate capital participation
across a diverse portfolio of development, design, and strategic initiatives. As a global development and spatial
strategy platform, the firm does not rely on a single investment structure, but rather adapts its capital
approach based on project type, geography, and execution timeline.

At the core of Structdra's model is a project-based and partnership-driven framework, where capital is
deployed selectively across high-impact opportunities in hospitality, mixed-use, institutional, and urban
development environments. Investors may participate through structured equity positions, joint venture
arrangements, or project-specific financing, depending on the nature and scale of each initiative.

In development-led projects, particularly within real estate and hospitality, Structura adopts a phased capital
deployment strategy combining early-stage equity, presales, and institutional debt. Initial capital is typically
allocated toward pre-development activities, including design, regulatory alignment, and feasibility analysis. As
projects progress, additional capital is introduced through a combination of private investors and financing
partners, supported by validated demand and project milestones.

Returns within this model are primarily driven by asset appreciation, development margins, and project-level
cash flow, with exit opportunities structured through asset sales, refinancing, or long-term operational income
depending on the specific project strategy. This approach allows for flexibility across markets, while
maintaining alignment between capital deployment, execution, and value creation.



Across all operations, Structlra maintains a portfolio-based perspective, enabling capital to be allocated across
multiple regions and asset classes. This diversification reduces exposure to any single market or project, while
allowing the firm to scale efficiently and adapt to evolving opportunities within global development
ecosystems.

Investment Model for the Living Field

The Living Field operates under a dedicated, performance-based investment model designed specifically for
agricultural and land development initiatives within Structura’s broader platform. Unlike traditional
development projects, this model is structured around operational output, production cycles, and land-based
value generation.

Investment participation within The Living Field is organized across three primary operational categories, each
reflecting distinct timelines, risk profiles, and return structures. Short-cycle activities, such as livestock
production, are designed to generate accelerated cash flow, with investors receiving approximately 20% of net
operational returns until achieving a 2x multiple on their initial capital. These structures prioritize liquidity and
rapid capital turnover.

Medium-cycle activities, including crop production and related agricultural outputs, are structured around a
target return multiple of approximately 1.5x, with distributions aligned to production cycles and seasonal
outputs. This model provides a balance between return generation and operational stability.

Longer-cycle initiatives, including agro-industrial development and land transformation projects, are
structured to support extended timelines and staged value creation. In these cases, returns are distributed
progressively over time, reflecting both operational output and the underlying appreciation of land and
infrastructure assets.

Across all categories, investor returns are directly tied to real production and cash flow, ensuring a transparent,
performance-driven structure. Capital deployment is phased and aligned with operational scaling, allowing for
controlled growth and risk management. The Living Field model is designed not only to generate returns, but
to create sustainable, income-generating systems that contribute to long-term economic development within
target regions.
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Financials & Operational Metrics

Structlra’s forward-looking metrics reflect its current pipeline, operational readiness, and projected
deployment scale across its core development activities and strategic initiatives.

Across its development platform, the firm is currently engaged in active discussions and project
opportunities spanning over 15 countries, reflecting a broad and diversified global pipeline. Within this
pipeline, high-value residential and hospitality developments are under consideration, including projects
in the Dominican Republic with projected unit values ranging between $1.2M and $3M.

From a portfolio perspective, Structlra has increased the estimated value of its design and conceptual
development work by approximately $200,000 during Q1 2026, supported by completed interior studies
and ongoing project development initiatives across North America.

In terms of land and territorial strategy, the firm has identified approximately 150 hectares of land across
the Caribbean region as part of its medium-term development pipeline. In parallel, The Living Field
initiative has defined an initial pilot deployment of approximately 1,000 acres, establishing the foundation
for scalable agricultural production and land-based operations.

Operationally, Structlra is targeting the activation of one to two initial project sites in the near term, across
both development and agricultural initiatives, with a focus on validating execution models and generating
early-stage revenue streams.

These metrics collectively reflect Structlra’s transition toward execution, highlighting both the scale of its
current pipeline and the measurable foundation upon which future growth will be built.

Return on Investment (ROI) - Living Field

This model presents projected returns based on Structlra’s feasibility and development analysis for land-
based operations under the Living Field initiative in Haiti. Projections reflect phased operational growth,
reinvestment of cash flow, and conservative market assumptions. (All values expressed in USD)
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Illustrative model for a representative land parcel under structured development.

Structlra’s investment approach is structured around differentiated time horizons, where return profiles are
optimized based on the operational nature of each initiative. Short-cycle activities are designed to generate

rapid capital recovery and early-stage liquidity, while longer-cycle projects prioritize compounded growth and



long-term asset value. This layered approach enables capital to perform across multiple timeframes
simultaneously, creating a balanced portfolio dynamic that supports both immediate returns and sustained

value creation.
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Projected Value Growth - Structura Real Estate Development & Living Field Initiative
Risk Management Framework

Structlra’s approach to risk management is grounded in the recognition that all development and investment
activities operate within environments characterized by uncertainty. Rather than attempting to eliminate risk,
the firm focuses on identifying, structuring, and mitigating exposure through disciplined execution, diversified

operations, and strategic alignment across regions and sectors.

Risks within Structura’s operating model can be broadly categorized into systemic and unsystemic
components. Systemic risks refer to factors that affect entire markets or regions, including macroeconomic
fluctuations, interest rate changes, inflationary pressures, geopolitical instability, and global supply chain
disruptions. These risks are inherently difficult to control at the firm level and must be managed through

strategic positioning and diversification rather than direct intervention.

Unsystemic risks, by contrast, are project-specific or operational in nature. These include execution risk,
construction delays, cost overruns, agricultural variability, partner performance, regulatory alignment, and local
market dynamics. Unlike systemic risks, these factors can be actively managed through planning, structure,

and operational discipline.

To address systemic risk, Structlra adopts a multi-regional strategy, distributing its activities across North
America, the Caribbean, Africa, and Asia. This geographic diversification reduces dependence on any single

economic environment and allows the firm to balance exposure across markets with different growth cycles,



regulatory frameworks, and demand drivers. In addition, the firm focuses on sectors with resilient long-term
demand, including hospitality, infrastructure, and agricultural production, which are less susceptible to short-

term volatility.

Within individual projects, unsystemic risks are mitigated through a phased execution model. By structuring
developments in sequential stages, Structdra is able to validate demand, control capital deployment, and
adjust operational strategies in response to real-time conditions. This approach reduces exposure to large

upfront commitments and allows for continuous refinement throughout the lifecycle of each project.

Operational risk is further managed through the establishment of strategic partnerships across legal, financial,
and execution domains. By working with experienced local and international partners, Structdra enhances its
ability to navigate regulatory environments, access market intelligence, and ensure high standards of project
delivery. Internal coordination systems and standardized frameworks are also implemented to support

consistency and efficiency across multiple projects and regions.

Market risk, including fluctuations in pricing, demand, and absorption rates, is addressed through
diversification of revenue streams and flexible positioning within each project. Across its platform, Structura
generates value through a combination of development margins, asset appreciation, operational income, and
production-based outputs. This multi-layered approach reduces reliance on a single source of revenue and

increases resilience in changing market conditions.

Within The Living Field initiative, specific risks related to agricultural production—such as environmental
variability, yield uncertainty, and supply chain disruptions—are mitigated through diversification across
livestock, crops, and land-based operations. This reduces dependency on any single production cycle and
allows for more stable overall output. Phased deployment and localized adaptation further enhance

operational resilience.

Portfolio diversification remains a central component of Structlra’s risk management strategy. By allocating
capital and resources across multiple sectors—including hospitality, mixed-use development, residential
projects, institutional environments, and agricultural initiatives—the firm is able to balance short-term and
long-term value creation. This diversification extends not only across asset classes, but also across timelines,

with a combination of short-cycle, medium-cycle, and long-cycle investments.

In addition, Structlra maintains a disciplined approach to capital allocation, prioritizing projects with strong
alignment to market demand, regulatory frameworks, and strategic objectives. This selective deployment
ensures that growth is driven by quality opportunities rather than volume, reducing exposure to

underperforming assets.

Ultimately, Structura’'s risk management philosophy is based on control through structure rather than
avoidance. By combining geographic diversification, phased execution, strategic partnerships, and portfolio
balance, the firm is positioned to navigate complex environments while maintaining a clear path toward

sustainable growth and long-term value creation.



Portfolio Diversification

Structura’s portfolio diversification strategy is built on a multi-dimensional framework that spans asset classes,
sectors, and development typologies. Rather than concentrating capital within a single vertical, the firm
operates across a broad spectrum of environments, allowing for balanced exposure to different demand

drivers, economic cycles, and return profiles.

Within the hospitality sector, Structdra’s activities extend beyond traditional hotel developments to include a
range of specialized environments such as wellness centers, clinics, and integrated destination ecosystemes.
These projects are designed to capture both tourism-driven demand and longer-term lifestyle and healthcare-

oriented trends, creating diversified revenue streams within a single sector.

In the mixed-use and urban development category, the firm focuses on the integration of residential,
commercial, and institutional components into cohesive environments. These developments are structured to
maximize land utilization, enhance circulation, and create multi-functional spaces that support both economic

activity and community engagement.

Structdra’s residential portfolio is further diversified across multiple density levels, including low-rise, mid-rise,
and high-rise developments. This segmentation allows the firm to target different market segments, from
entry-level housing to premium urban living, while adapting to varying regional demands and urban planning

constraints.

Within the commmercial and institutional domain, Structlra engages in the development of office towers,
campus-style environments, and large-scale institutional facilities. These projects are typically aligned with
long-term occupancy and stable demand, providing a foundation for consistent revenue generation and asset

stability.

The firm's infrastructure and urban development initiatives extend to large-scale systems such as ports,
transportation nodes, and airport-related environments. These projects operate at a macro level, contributing

to regional connectivity, economic expansion, and long-term strategic positioning.

In parallel, Structdra’s agricultural division, The Living Field, introduces an additional layer of diversification
through land-based operations. This includes both livestock production and crop cultivation, providing
exposure to production-driven cash flows that are distinct from traditional real estate cycles.

This breadth of activity creates a portfolio that is diversified not only across sectors, but also across time
horizons. Short-cycle initiatives, such as livestock production and select commercial activities, generate near-
term cash flow, while medium- and long-cycle developments—such as real estate and infrastructure—

contribute to sustained value creation and asset appreciation.

By operating across these multiple dimensions, Structlra reduces reliance on any single market, asset class, or
revenue stream. This structured diversification enhances resilience, supports scalable growth, and positions the

firm to adapt effectively to evolving global and regional conditions.

Portfolio Allocation by Sector



Mixed-Used Development

Projects Revenue Streams

Structlra’s revenue model is built on a diversified, multi-source framework that aligns with its activities across
development, design, and strategic initiatives. The firm generates income through a combination of project-
based engagements, development participation, and long-term asset-driven returns, allowing for both
immediate cash flow and sustained value creation.

Across its core operations, revenue is primarily driven by development and design mandates within hospitality,
mixed-use, residential, and institutional environments. These activities generate near-term income through
architectural planning, spatial strategy, and project advisory services, while also positioning the firm to

participate in broader development value chains.

In development-led projects, Structlra captures value through structured participation in project economics,
including development margins, equity positions, and performmance-based returns. These projects, particularly
within tourism-driven and high-growth markets, provide opportunities for significant value creation through

phased execution, presales, and asset appreciation.

In parallel, the firm is building long-term revenue streams through operational and asset-based models. This
includes recurring income generated from stabilized assets, rental structures, and integrated development
environments designed to produce ongoing cash flow.

The Living Field initiative introduces an additional revenue layer through production-based income, including
livestock and crop outputs. While not the firm's primary short-term revenue driver, this initiative contributes to
long-term diversification by generating cash flow independent of traditional real estate cycles.



By combining short-term service revenue, medium-term development gains, and long-term asset income,
Structlra maintains a balanced and scalable revenue structure. This multi-layered approach enhances

financial resilience, supports continuous growth, and allows the firm to adapt effectively across different

markets and economic conditions.
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International Presence

StructUra's geographic presence is defined by a selective, multi-regional approach that prioritizes strategic
entry into high-growth and high-impact markets. The firm's activities currently span North America, the
Caribbean, Africa, Asia, the Middle East, and select parts of South America, reflecting a deliberate expansion

model aligned with regional demand, development potential, and long-term economic trajectories.

Rather than pursuing broad, unfocused expansion, Structlra concentrates on establishing meaningful
positioning within each region through targeted engagements, strategic partnerships, and pipeline
development. In North America, the firm continues to strengthen its foundation through design and
development activities, while the Caribbean serves as a core growth region driven by tourism, real estate, and
regional connectivity. In Africa, Structura is deploying large-scale, impact-oriented initiatives such as The Living
Field, aligning with national priorities around agriculture, infrastructure, and workforce development.

Across Asia and the Middle East, the firm is focused on hospitality-driven environments, urban expansion, and
high-end development opportunities, leveraging these regions’ strong investment ecosystems and global
connectivity. In South America, Structura is exploring selective entry points aligned with infrastructure
development and emerging market dynamics.

This diversified geographic footprint allows Structdra to balance exposure across multiple economic
environments, reduce regional dependency, and position itself to capture opportunities across different growth
cycles. By combining localized execution with a global strategic perspective, the firm is able to operate with

both flexibility and scale, reinforcing its role as an international development platform.

Pipeline & Upcoming Milestones

StructUra enters the upcoming quarter with a structured and expanding pipeline of development
opportunities across multiple regions and sectors. The firm's current focus is on transitioning from strategic
alignment to active execution, with a clear emphasis on converting identified opportunities into operational
projects.

Key priorities include the formalization of land agreements and the activation of initial pilot developments,
particularly within the Caribbean and Africa. These early-stage deployments are intended to establish proof of

concept, validate demand, and generate initial traction across both development and land-based initiatives.

In parallel, Structura continues to advance discussions with private developers, institutional stakeholders, and
strategic partners, with the objective of securing project-level collaborations and long-term development
mandates. This includes ongoing engagement within hospitality, mixed-use, and residential sectors,
particularly in tourism-driven markets.

Additional milestones include the onboarding of initial investment partners, enabling capital deployment into
Phase | initiatives, as well as the continued expansion of the firm’s international pipeline through targeted
regional positioning in Asia, the Middle East, and South America.



Collectively, these milestones represent a critical transition phase, as Structdra moves from pipeline
development into execution, with a focus on delivering tangible outputs, strengthening partnerships, and

establishing a scalable foundation for future growth.

Investor Relation Framework

Structlra’s investor relations framework is designed to provide a structured, transparent, and performance-
driven approach to capital engagement across its platform. The firmm maintains a disciplined communication
model, ensuring that investors are consistently informed while preserving operational confidentiality and

strategic control.

Investors are provided with quarterly reporting that includes updates on operational progress, project pipeline
development, and key financial and performance indicators. This reporting structure is intended to offer clear
visibility into the firm's activities while maintaining a high-level, portfolio-based perspective.

Structlra operates on a flexible engagement model, allowing investors to participate at different levels
depending on project type and investment structure. This includes project-specific participation, partnership-

based arrangements, and structured involvement within specialized initiatives such as The Living Field.

The firm emphasizes alignment between capital and execution, ensuring that investor returns are directly
linked to project performance, operational output, and value creation. This approach reinforces accountability

while maintaining a clear connection between investment participation and measurable outcomes.

Through a combination of disciplined reporting, structured capital allocation, and long-term strategic
alignment, Structdra aims to build lasting relationships with its investors, grounded in trust, clarity, and

scalable growth.

Case Study

As part of its broader Caribbean expansion strategy, Structura has initiated a structured development platform
in the Dominican Republic, centered around the creation of integrated, destination-scale environments

aligned with national tourism and economic development priorities.

The initiative is anchored by a pilot mixed-use development in Puerto Plata, a region with established
infrastructure and significant untapped potential within the country’s tourism sector. The project is designed
as a multi-phase ecosystem integrating residential, hospitality, commercial, and experiential components,

including high-end residential units, hospitality assets, and large-scale event infrastructure.

This development approach is supported by the Dominican Republic's favorable investment framework,
particularly the CONFOTUR program, which provides substantial fiscal incentives for tourism-related projects.
These incentives significantly enhance project feasibility and investor returns by reducing development costs

and improving overall financial performance.



Structlra’s strategy is based on phased execution, beginning with a focused initial deployment designed to
validate market demand and generate early-stage revenue through presales and targeted development
components. Subsequent phases will expand the project into a fully integrated destination, increasing both

scale and long-term asset value.

The project also benefits from ongoing discussions with private developers, with residential units projected
within the $1.2M to $3M range, reflecting alignment with premium market segments and strong demand for
high-end developments in the region.

This initiative demonstrates Structlra’s ability to identify high-potential markets, structure large-scale
developments, and align capital, design, and execution within a cohesive platform. The Puerto Plata pilot
serves as a foundation for broader expansion across additional territories within the Dominican Republic and
the wider Caribbean.

Disclaimer

This document has been prepared by Structura for informational purposes only and does not constitute an
offer, solicitation, or recommendation to invest. The information presented reflects current assumptions,

projections, and strategic intentions, which are subject to change without notice.

Any forward-looking statements, including financial projections and expected returns, are based on
preliminary analysis and should not be interpreted as guarantees of performance. Actual results may vary

depending on market conditions, operational factors, and execution timelines.

Potential investors are encouraged to conduct their own due diligence and seek independent financial and
legal advice prior to making any investment decisions. Structlra does not assume liability for any decisions
made based on the information contained in this document.

Closing Statement

Structlra enters its next phase with a clear objective: to convert structure into execution and opportunity into

Mmeasurable outcomes.

The foundation established in Q1 2026 reflects a deliberate and disciplined approach to growth, grounded in
strategic positioning, operational readiness, and a diversified global pipeline. As the firm advances into active
deployment, its focus remains on delivering tangible results across development, infrastructure, and land-

based initiatives.

By operating at the intersection of design, capital, and execution, Structdra is building a platform capable of
scaling across regions and sectors, while maintaining alignment with long-term economic value and
institutional standards.

The firm is currently engaging with a limited number of partners as it activates its newest projects and
expands its operational footprint. Structura’s trajectory is defined not by intention, but by execution—driven by

a commitment to structure, precision, and sustained growth.



Structlra’s next investor report is scheduled for release in the first week of July 2026 and will cover the
reporting period ending June 30th,2026.

To reach us

For general inquiries: info@structuraintl.com

For partnerships and investor relations: partners@structuraintl.com
For studio and project-related matters: studio@structuraintl.com

For House specialist and internal coordination: thehouse@structuraintl.com
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www.structura.com



